
Sales Data
September 2007

Class	 Sales	 Average Sale Price	 Median Sale Price	 Sold Volume

Residential	 234	 $413,752	 $272,500	 $96,817,969
Condo	 104	 $587,998	 $289,500	 $61,151,840

September 2006
Class	 Sales	 Average Sale Price	 Median Sale Price	 Sold Volume

Residential	 316	 $429,900	 $321,500	 $135,848,338
Condo	 134	 $501,042	 $336,921	 $67,139,569 

Listings Data
September 2007

Class	 New	 Average List Price	 Median List Price	 Volume Listed

Residential	 1247	 $516,999	 $329,900	 $644,697,417
Condo	 480	 $403,353	 $249,950	 $193,609,551

September 2006
Class	 New	 Average List Price	 Median List Price	 Volume Listed

Residential	 1428	 $587,788	 $369,000	 $839,361,228
Condo	 651	 $525,260	 $319,000	 $341,944,187

Residential Sales Summary

	 2 –	 3	 4+	 CONDO	 TOTAL
 PRICE	 BDRMS	 BDRMS	 BDRMS	 CO-OP	 UNITS

$99,999 & UNDER	 5	 1	 0	 4	 10

$100,000-199,999	 25	 29	 4	 24	 82

$200,000-299,999	 10	 43	 11	 24	 88

$300,000-399,999	 4	 26	 12	 11	 53

$400,000-499,999	 4	 13	 7	 5	 29

$500,000-749,999	 1	 11	 4	 14	 30

$750,000-999,999	 1	 6	 4	 7	 18

$1,000,000-1,499,999	 0	 1	 3	 5	 9

$1,500,000-1,999,999	 0	 0	 2	 1	 3

$2,000,000-2,499,999	 0	 1	 0	 4	 5

$2,500,000-2,999,999	 0	 1	 0	 1	 2

$3,000,000-3,999,999	 0	 0	 3	 3	 6

$4,000,000-4,999,999	 0	 0	 0	 1	 1

$5,000,000-9,999,999	 0	 0	 2	 0	 2

$10,000,000 & Up	 0	 0	 0	 0	 0

**TOTALS	 50	 132	 52	 104	 338

TOTAL DOLLAR VOLUME	 TOTAL DOLLAR VOLUME	 TOTAL HOME SALES
	 SINGLE FAMILY	 CONDOMINIUM	 DOLLAR VALUE
	 $96,817,969	 $61,151,840	 $157,969,809

Sept. 1 to Sept. 30, 2007
SALES

SALES as of
Sept. 30 2007

These statistics were gathered from Sarasota Association of Realtors MLS on October 10, 2007.  
Note: Statistics are for the entire SAR MLS system. Figures include some listings in Manatee, Englewood, Venice and other areas.

Sales and Listings for September 2007

Residential Sales Summary 
Year to Date

	 2 –	 3	 4+	 CONDO	 TOTAL
 PRICE	 BDRMS	 BDRMS	 BDRMS	 CO-OP	 UNITS

$99,999 & UNDER	 56	 7	 0	 36	 99

$100,000-199,999	 214	 217	 18	 358	 807

$200,000-299,999	 202	 569	 86	 321	 1178

$300,000-399,999	 121	 347	 135	 204	 807

$400,000-499,999	 58	 176	 108	 211	 553

$500,000-749,999	 41	 173	 141	 263	 618

$750,000-999,999	 11	 97	 71	 135	 314

$1,000,000-1,499,999	 2	 54	 53	 98	 207

$1,500,000-1,999,999	 3	 16	 27	 41	 87

$2,000,000-2,499,999	 0	 10	 20	 19	 49

$2,500,000-2,999,999	 1	 9	 15	 13	 38

$3,000,000-3,999,999	 1	 1	 14	 27	 43

$4,000,000-4,999,999	 1	 2	 5	 5	 13

$5,000,000-9,999,999	 0	 0	 17	 0	 17

$10,000,000 & Up	 0	 0	 0	 0	 0

**TOTALS	 711	 1678	 710	 1731	 4830

TOTAL DOLLAR VOLUME	 TOTAL DOLLAR VOLUME	 TOTAL HOME SALES
	 SINGLE FAMILY	 CONDOMINIUM	 DOLLAR VALUE
	 $1,452,519,549	 $912,894,074	 $2,635,413,623

January 1 to Sept 30, 2007
SALES

SALES as of
Sept. 30 2007
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September 2007
Average Sale Price/Units Sold /Days On Market

Residential 
Days On Market

CondoMINIUM
Ave. Sale Price UNITS SOLD
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t
Sale Price 

vs. 
List Price Rates
Percentage of list price units sold for…

Single Family

	 2006	 2007

January	 95.90%	 90.96%

February	 95.65%	 89.90%

March	 94.22%	 93.10%

April	 95.01%	 93.20%

May	 94.21%	 92.30%

June	 94.72%	 92.20%

July	 93.62%	 93.30%

August	 93.33%	 93.40%

September	 93.45%	 92.40%

October	 92.79%	

November	 92.06%	

December	 89.73%	

Condominium

	 2006	 2007

January	 96.02%	 92.51%

February	 96.54%	 93.84%

March	 95.94%	 94.20%

April	 94.66%	 97.10%

May	 94.82%	 92.20%

June	 93.40%	 94.40%

July	 93.29%	 93.10%

August	 93.11%	 91.50%

September	 92.53%	 91.30%

October	 89.79%	

November	 95.09%	

December	 91.08%	

2007 Sarasota real estate market 
continues to mirror 2006

The Sarasota real estate market this 
year continues to mirror last year, with 
sales figures year-to-date for homes and 
condominiums in the Sarasota MLS 
declining only a modest 7 percent 
through the first nine months of 2007 
compared to the same period in 2006.

In total, 4,830 closings were reported 
through the end of September 2007, 
compared to 5,194 closings through 
September 2006. These numbers are 
reminiscent of the market through 
Sept. 30, 2001, when there were 4,476 
closings reported. However, home and 
condominium prices have obviously 
increased dramatically during the past 
six years.

In fact, the total volume of sales 
for the first nine months of 2001 was 
only $1.22 billion, while the figure 
was $2.365 billion, or almost double 
this year. This is an indicator of how 
much homes and condominiums have 
appreciated in only a short time in our 
area. Despite the recent downturn in 
median prices from the peak experienced 
in 2005, for those who owned a home 
for the past several years, there has still 
been a substantial increase in value and 
equity in the property.

Condominium prices were a bright 
spot, up year-to-date through Sept. 30, 
with the median sale price for the first 
nine months at $355,000, compared 
to only $310,000 for the same period 
in 2006. This represents an increase of 
14.5 percent.

The median sale price of a home 
was $309,000 year-to-date through 
September 2007, compared to 
$350,000 for the first nine months of 
2006, for a decline of 11.7 percent.

The Sarasota MLS did show a dip 
in sales for September 2007, with 
234 single family home sales and 
104 condominium sales, compared 
to September 2006, when 316 home 
and 134 condos were reported sold. 
However, September is often one of the 
slowest sales months of the year, prior 

to the return of seasonal residents and 
potential home buyers.

“We are continuing to see stabilization 
in our market numbers as we come out 
of the slower, end-of-summer months,” 
said Joe Hembree, 2007 SAR President. 
“Word of mouth indicates we are 
already seeing an increase in visitors to 
open houses, and we expect the season 
will bring a new wave of serious buyers, 
who will see a market in recovery, with 
prices lower than people have seen in a 
few years.”

Viewing the statistics generated by the 
Florida Association of Realtors®, which 
combines the Sarasota-Bradenton-
Venice area as one Metropolitan 
Service Area (MSA), Hembree noted 
this region is still doing better than the 
overall state.

“We were only down 10 percent 
in terms of condominium sales for 
the month, while the overall state 
was down 37 percent,” said Hembree. 
“The median condo sale price also was 
up by 6 percent for our MSA, while 
the state was down 4 percent. Our 
single family home sales were down 
25 percent, September to September, 
while the state was down 38 percent. 
Ocala’s MSA was down 57 percent, 
and Orlando was down 48 percent. So 
you can see that we are still performing 
relatively well in a down market.”

On Oct. 16, during a panel discussion 
concerning the local market, sponsored 
by SAR and the Time2Buy Sarasota 
campaign, noted national economist 
John Tuccillo said all signs are pointing 
to the first phase of a market recovery 
now in progress in Sarasota. 

The cyclical real estate industry often 
sees the start of a new phase reflected 
in lower numbers of listings, which is 
evident in the Sarasota market. Tuccillo 
noted this is normally followed by 
the second phase, a reduction in the 
number of days on market, and then 
the third phase, a rise in the ratio of 
sale price to list price. H
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